Investors’ Best Kept Secret:  How to Make an Easy $100,000 in the Next Ten Months … No Experience Required!

This multi-part Report is your personal guide to an untapped goldmine of secret motivated sellers that 98% of investors don’t know about.  And if they do, they’re scared to go after them … for no sane reason!

Part I

Why Bankruptcies?

There are hundreds of thousands of real estate investors in this country.  And the numbers continue to swell, largely because it’s a proven fact that investing in real estate has created more millionaires than any other form of investing!  Geez, knowing that little fact … who wouldn’t want to be a real estate investor?

Of course, there’s always “the other side of the coin.”  Truth is, 85% of those who call themselves a real estate investor never buy their first house!  
These facts quickly lead us to the obvious question … Why?  We think it’s simple … most investors never get past the first hurdle … finding a predictable, consistent and reliable source of leads to motivated sellers who are desperate to sell their homes!  

As investors, we can’t afford to pay “owner-occupant” prices.  We have to find motivated sellers who are willing to sell their homes for significantly less than the retail value.  There must be enough of a “cushion” so we have room for cash flow on a rental or lease option property, retail profit on a fixer-upper, or wholesale profit on a quick-turn deal.

These challenges were exactly what we were facing every day of our investing business.  We were pursuing every avenue we could think of to find good deals on a consistent basis.  Many ways worked, but they were never consistent.  Therefore, they weren’t creating the kind of income that we could rely on.  And that was problematic because we really like consistent income.  You?  

Then we literally stumbled into a wholesale deal that gave us a “net” profit of $55,000 … yes, I said wholesale deal!  And yes, I said $55,000 profit!  I was in the house twice and my business partner was only in the house one time.  How cool is that?  
Potentially more exciting than the $55,000 of cold, hard cash in our bank accounts was that we believed there were many more homeowners just like the one we had freed from foreclosure!  I bet you would have examined the heck out of that deal to figure how to find more like it, too.  Right?  Well, that’s exactly what we did and we found an untapped market niche of highly motivated sellers that all the other investors were intentionally avoiding!!  Needless to say, we were “dancing in the streets” excited!
The niche we found was the “troubled bankruptcy” market.  The homeowner (Jessica) that we “saved” from her foreclosure nightmare had been in bankruptcy just prior to us “stumbling” into her living room.  Jessica couldn’t meet all the responsibilities that the bankruptcy court imposed, so she was unceremoniously “kicked out” of bankruptcy.  And when that happened, the bank came running after her house again … foreclosure was looming large and in her state of Georgia, the process only took 35 days.  Needless to say, she was more than a little thankful that we came to the rescue!

As we learned more about Jessica’s situation and the details surrounding a typical bankruptcy, we started to define this “troubled bankruptcy” market.  Let us be perfectly clear … we do not advocate marketing to people who have just filed bankruptcy, whether it’s a Chapter 7 or a Chapter 13 (the two types of personal bankruptcies).  Why?  First of all, because not everyone in bankruptcy is a homeowner so you would just be throwing away thousands of dollars with your marketing campaign.  Secondly, if someone in bankruptcy is meeting all the requirements imposed on them by the bankruptcy court, they are totally NOT motivated to sell because they are enjoying the protection of the court.  In short, as long as they meet the bankruptcy court requirements, all other legal actions against them stop! Most importantly from our perspective, their bank can’t foreclose on their home so there is zero motivation for them to sell … at least not at an “investor” price.

HOWEVER, what we do advocate is marketing to:  (1) homeowners, (2)  in bankruptcy, (3) who are unable to fulfill their responsibilities to the bankruptcy court.  This is our target market … for the simple reason that at least 95% of the time, these homeowners will soon get kicked out of bankruptcy.  And when that happens, their mortgage company will move quickly toward foreclosure.  Again, this is the ideal time for us, as investors, to insert ourselves into the lives of these homeowners and offer our assistance as buyers.

Are you starting to see why these homeowners are highly motivated to sell?  They’ve been through it all … they were unable to make their payments, then perhaps they were facing foreclosure, then they filed bankruptcy to stop the foreclosure, and now they’re losing their bankruptcy protection.  So they realize that foreclosure is coming again.  Clearly, YES, they are extremely motivated to sell so they can get this emotional and stressful time in their lives behind them!

Part II

Why Bankruptcies Are Rising

Let’s pick up where we left off with Part I.  We had just detailed our intro into the bankruptcy market and why these homeowners are so motivated to sell now.  To further clarify the many reasons the “troubled bankruptcy” niche is both exploding and valuable, let’s walk through some key factors that are fueling this market.

(1) Uncertain interest rates and housing prices make it difficult for most investors to find deals that are worthwhile and that they can have confidence in.  
(2) Over the past few years liberal lending standards have led many consumers to borrow more than they could afford.  At one point, there were over 150 different types of mortgages.  Some lenders gave home loans to people, who under more conservative past standards would never qualify for a home loan.  These home buyers have enjoyed $0-down mortgages, no-document loans, adjustable rate mortgages (ARMs) with unrealistically low “teaser” rates on the front end, 106% loan-to-value (LTV) loans to allow for NO-CASH closings, and even 40-year mortgages!  When interest rates go up even slightly above some of the “teaser” rates, we have a situation where many owners have no equity in their homes and cannot afford to pay the higher mortgage.  As well, now that the mortgage industry has “gotten smarter” by changing their lending policies and tightening their financial standards, most of these homeowners are unable to qualify for a new loan!  Therefore, many find it easier to simply walk away from their mortgages than to deal with their poor financial choices.
(3) Studies show that a loan’s risk of default is tied directly to the size of the down payment:  the lower the down payment, the greater the likelihood of default.  Even when down payments are made, low interest rates have encouraged an incredible growth of home equity loans and cash-out refinancing, allowing homeowners to take almost all the equity in their homes in the form of cash.  More and more homeowners are at risk of defaulting and having their home foreclosed on.  These homeowners are looking for solutions to be able to stay in their homes longer.  One such solution is bankruptcy.  The market is not just growing, but growing at an alarming rate!  These homeowners need your help!
(4) Adding more fuel to the fire, the Census Bureau recently released statistics showing that the average household spends almost 33% of their income on housing costs.  As recently as the year 2000, that figure was a more reasonable 20%!  Pile on the data about rising consumer debt burden.  Then look at what happens when there is a financial difficulty like the loss of a job, unexpected medical expenses, significant car or home repair, divorce, or any of a zillion other emergencies and it is easy to see how almost ANY disruption in financial circumstances can seriously impact a homeowner’s ability to make mortgage payments.


In addition, as interest rates fluctuate and troubles within the mortgage 
industry continue to unfold, homeowners with ARMs have found 
themselves no longer able to afford their home and no longer able 
to afford to refinance.  This is potentially the market segment that is 
at the highest risk.  As well, when the real estate market flattens or 
dips in a given area, homeowners with interest-only mortgages 
will 
also find themselves “upside-down” in their homes. That is, they owe 
more than the home is worth!  These situations leave homeowners 
with bankruptcy and/or foreclosure as their only real alternatives.  
And, typically, bankruptcy gives them the opportunity to stay in their 
home longer!
So how can YOU and your real estate investing business benefit by these circumstances?  Be honest, wouldn’t you like to be able to contact these motivated sellers on the front end of their troubles?  BEFORE ANYONE ELSE KNOWS ABOUT THEM?  Sure you would!  Who wouldn’t?  That is the business model we recommend. 
Marketing to the right homeowners in bankruptcy offers you this invaluable opportunity!
That’s EXACTLY what we want to show you how to do!

It doesn’t matter where you live, where you want to invest, or how long you’ve been investing … we can help!

If you’re looking for a niche, dream of almost no competition,

don’t mind learning some simple step-by-step details,
and are willing to do a little work,

then come join us!
Part III

SIX Bankruptcy Myths

At this point, you might be asking yourself … If this is such a great niche to go after, why isn’t everyone doing it?  Well, that’s an entirely different topic and we certainly want to address it!

When most people hear the word “bankruptcy,” their first reactions are intimidation and avoidance.  The fact that it’s a legal process involving the Federal government pretty much explains both reactions.  

From our informal surveys of many investors across the country, they react precisely the same way, largely due to a lack of knowledge and experience.  It’s really very normal and reasonable … we are all intimidated by things we don’t understand.  By the way, does your local REIA group offer an educational seminar or subgroup on bankruptcies?  We’d be surprised if the answer is “yes” … unless it’s us!  However, there are such incredible opportunities for real estate investors in the bankruptcy niche, that we’ve made it our personal mission to remove the fear commonly associated with bankruptcies and, at the same time, pass on the unique pool of knowledge that you need to make bank-accounting bursting profits! 
Let’s start with the most common myths and misconceptions:

 Myth #1:  Bankruptcies are too legally complicated for the average real estate investor.

Truth:  That’s ridiculous.  Do you need to be familiar with bankruptcy terminology and the general process of how a bankruptcy proceeds?   Yes.  Do you need to understand the basic differences between a Chapter 7 and a Chapter 13?  Of course.  Do you need to know the responsibilities of the Trustee?  You bet.  But you can easily learn all of these details and more by simply finding the right information and being open to grasping a unique, but small pool of information.    

Myth #2:  You can’t buy a house in a bankruptcy.

Truth:  Hogwash!  Sure you can.  It might (usually does NOT) require an extra step vs. a house you find through other resources, but it’s more than worth your effort.  Indeed, it’s really a pretty simple process to get educated enough about the bankruptcy process so you can speak intelligently with sellers.  And the paperwork required to purchase a home in a Chapter 7 or a Chapter 13 is also very basic.  The magic piece of paper you need from the Trustee in a Chapter 7 is called a “Notice of Abandonment.”  If it’s a Chapter 13, you need to file a “Motion for the Sale of Real Estate.”
Myth #3:  Only attorneys can deal with the Bankruptcy Court or a Bankruptcy Trustee.
Truth:  No way!  The Court system is designed for “the people” … it’s just where many attorneys earn their living.  If you’re filing for bankruptcy, we certainly recommend that you do so through an attorney, but if you’re just trying to purchase a home involved in bankruptcy, you can do it on your own!  Further, the Trustee is an officer of the court whose responsibility is to protect both creditors and debtors.  As a potential purchaser of a property under the “control” of a Trustee, you can certainly contact that Trustee and walk through the process.

Myth #4:  If there’s any equity in a house, the Court won’t allow me to buy it.

Truth:  Indeed, one of the Court’s responsibilities is to evaluate the debtor’s estate and see how as many creditors as possible can be paid.  But there’s a big difference between a house having enough equity for the Court/Trustee to want to go to the trouble to sell it vs. a house having enough equity for a real estate investor to find a good deal.  For example:  (a) The Court must factor in a Homestead Exemption payment to the debtor (a real estate investor doesn’t have to do that).  (b)  The Court must factor in “yellow pages” prices for any necessary repairs (most investors have much less expensive resources).  (c)  The Court will sell the house through a full-service realtor, who will be charging a 6% or 7% commission, whereas an investor may sell to a buyer’s list, use a “flat-fee” listing service or want to keep the house as a rental.  (d)  The Court won’t negotiate a “short-sale” with the lender(s) and we all know that investors can make TONS of money in the “short-sale” market!
Myth #5:  There are no pretty houses in bankruptcy.

Truth:  People with nice, expensive houses get in financial trouble just like folks with more modest or “ugly” houses.  In fact, some of the most profitable deals we’ve done have been with VERY nice houses in VERY nice neighborhoods!  In fact, we’ve each had the opportunity to do “short-sale” purchases on homes in the $300,000 - $400,000 range.

Myth #6:  There are no investing opportunities for houses in bankruptcy … mortgage balances are too high.

Truth:  This issue was dealt with briefly in Myth #4, but there’s more to know.  In fact, because of the circumstances leading most debtors to file bankruptcy, there are more opportunities in bankruptcies than elsewhere.  Four reasons for the many opportunities are:  (a)  Most investors are afraid to deal with a bankruptcy … or don’t know how … there is less competition …  where there’s less competition, there’s more opportunity!  (b)  We’ve heard all sorts of figures, but (conservatively) 80 – 90% of all Chapter 13 bankruptcies fail … which leads to extremely motivated sellers!  (c)  Many debtors were facing foreclosure when they filed bankruptcy so when they realize they are getting “kicked out” of their bankruptcy, they often realize they have run out of options and they MUST sell their house to avoid foreclosure.  (d)  Mortgage companies that loaned money to these debtors have really been drug through the legal system … foreclosure, bankruptcy, back to foreclosure … so the mortgage companies are also extremely motivated to negotiate a “short-sale” so they don’t end up owning another house via foreclosure.  Yet another opportunity for the real estate investor!
These are just some of the many myths surrounding bankruptcies and the many hidden opportunities for real estate investors.  A little knowledge can go a long way when you see the amazing real-life, spendable cash that you can make via this niche market!
Part IV

Where are the Investing Opportunities?

Top 3 Answers!

Let’s take a very specific look at the opportunities created by the system with regard to a Chapter 13 bankruptcy, which is what most homeowners have to file.

A Chapter 13 bankruptcy is commonly referred to as a “reorganization.”  This is simply because the purpose of the bankruptcy is to “reorganize” an individual’s debt into an installment payment plan that can fully (or partially) repay the money they owe over a period of time.  During this time, which can be extended up to five years, creditors are not allowed to start or continue collection activities against the debtor.  This “payment plan” is instituted by the Trustee of the court and generally implemented through a wage garnishment against the debtor’s income.  Payments collected by the court are then distributed to the creditors according to the plan approved by the court.

A little known and very important fact that most people don’t realize is that the debtor is required to make their bankruptcy payments to the court in addition to all their normal monthly payments (i.e, mortgage companies, car loans) as well as their current monthly living expenses (utilities, food, day-care, gas, phone, etc).  If at any point after the bankruptcy has been filed, the debtor fails to make a mortgage payment on time, the mortgage company can file a special motion (“motion for relief from stay”) with the court asking to be removed from the bankruptcy.  When the motion is granted, the mortgage company can then proceed with the foreclosure process.

This process provides many opportunities for us as investors.  But first, let’s make something perfectly clear:  just because there are profitable opportunities when investing in bankruptcies, these opportunities do not have to be at the expense of the person involved in the bankruptcy – or at ANYONE’S expense, for that matter.  Every property we have ever purchased that was involved in a bankruptcy ended with all three parties (the lender, the homeowner, and us) coming away from the closing table pleased with the transaction.  Without exception, the homeowner was quite relieved and excited to be out from under the circumstances surrounding their home … and the lender was thrilled to have a non-performing loan off their books! 

Let’s go over the specific opportunities in Chapter 13 bankruptcies:

1)  We don’t have exact figures on the number of Chapter 13 payment plans that fail but we’ve heard experts in the field say that 80 - 90% of the plans don’t make it to completion.  And this makes sense doesn’t it?  If a homeowner hasn’t been able to keep up with their payments to-date … and they have a mortgage plus a car payment, credit card debt, medical bills, etc., do you really expect that the court can garnish their wages and they still be able to meet their normal monthly expenses?  Not surprisingly, the mortgage is usually the biggest bill, so this is where most homeowners first stumble.  Of course, this is also where we as investors have the opportunity to step in and “save the day” (so to speak) with regard to their home.

2)  By the time most homeowners have reached the point of getting “kicked out” of their bankruptcy, they fully understand that they have pretty much exhausted all options for saving their home.  Many times homeowners have “played the game” of foreclosure, bankruptcy, legal actions, etc. for many, many months … even years!  By the time they finally lose the protection of the bankruptcy court, they realize they’ve run out of options and are going to lose their house.  This is often very different from people who are in foreclosure, where many people understand that they still have several options and possibly can go several more months of living in their homes without making mortgage payments.  By the time the courts have removed the bankruptcy protection, investors are possibly the only option left that can stop the impending foreclosure.  And if you are the only investor who knows the owner has lost their bankruptcy protection, you are in a very powerful position to purchase that house!
3)  Lastly, we’ve found that most mortgage companies are extremely motivated to get these “non-performing” loans off of their books.  Because of this, most seem much more willing to discuss short sales.  This fact makes more sense when you understand that federal regulations require lenders to protect all outstanding debt with a certain percentage of cash held in reserves.  In the case of “non-performing” loans, the reserve cash required is eight or nine times the amount for a typical “performing” loan.  This fact, coupled with the fact that a bank’s investors consistently judge how successful the bank is at loaning money, gives lenders a strong incentive to unload as much “non-performing” debt as quickly as they can.  In the case of bankruptcy, lenders understand they may have a non-performing loan on their books for as long as five years!  With this knowledge, it’s easy to understand why banks are more willing to negotiate on a property tied up in bankruptcy.

All of these details - a failed bankruptcy, an extremely motivated seller, and an extremely motivated mortgage company clearly lead to incredible opportunities for us as investors!!

If you are willing to:

· Absorb a small, but unique “pool of knowledge,”

· Understand the process that is repeated in every bankruptcy, then

· Use our system to prescreen the prospects for your marketing campaign, then

YOU will be one of the ‘exceptional investors!’  As a result, the ‘sky’s the limit’ for you and your investing business.  And the best part is – virtually nobody else knows about these homeowners or how to find them, which literally translates into NO COMPETITION! 

To wrap up, there are clearly more reasons than you could have ever imagined to be marketing to the “troubled bankruptcy” market.  These homeowners need your help!

Are you wondering about the future of bankruptcies?  Well, bankruptcy filings (which later lead to our targeted “troubled bankruptcies”) are UP over 70% in 2008 over 2006.  We’re hitting records numbers every month.  Further, our current economic climate is only getting worse.  Clearly, the “troubled bankruptcy” niche is just starting to heat up … NOW is the time to catch this tidal wave of opportunity, help these homeowners and grow your business at the same time!

We would like to help you be even more successful than we’ve been in this bankruptcy niche.  For more information, please check out our webinar.  You’ll be amazed at the doors a little knowledge can open for you! 

So if you’re really ready to out-maneuver the other investors in your area, (before they out-maneuver you), then take action NOW.  We look forward to working with you!  No more bull … click here NOW!  (
Caryn McKinney and Mark Klee originally discovered the opportunities in the bankruptcy niche in 2002.  Now they are a national voice on investing in bankruptcies.  At the request of their subscribers and students, they have developed quality training materials and seminars to educate investors about this incredible investment opportunity.  Their simplified and detailed information includes everything you need to know as a real estate investor wanting to purchase homes in the bankruptcy niche market, including training you how to access and prescreen the hottest leads coming out of bankruptcy!  Now you can enjoy the same amazing profits as Mark and Caryn reveal their secrets.
